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Realtor ®  Insights:  

• Many first - time buyers are taking a long - term approach, starting to plan  now 

with the intention of purchasing in mid - 2026. It ’s a strong reminder that it is 
never too early to begin preparing.  

• Buyers are enthusiastically touring homes and are eager to purchase the right 

one. However, the abundance of available inventory is significantly prolonging 
their decision - making process.   

• Over the past year, the number of agents skipping showing feedback has sky-

rocketed, despite the fact that timely feedback is essential for every listing. 
After a cooperating broker has been granted access to tour a home, the mini-
mum professional courtesy is to inform the listing agent whether their client 
has interest.  

• Due to the shift in inventory and the increased length of time homes were 

taking to sell in 2025, many homeowners “took a break ” from selling, removing 
their homes from the market with plans to return in early 2026. Combined with 
the traditional increase in inventory at the end of the first quarter each year, 
this could result in a buyers ’ market and a slight cool down in home prices.    

Local News:  

• Denver is one of the test cities Google is targeting to introduce its MLS -

powered home listings directly into search results, creating new competition 
for Zillow and other real estate portals.  

• Denver ’s minimum wage rises to $19.29 starting in January 2026, making it 

one of the highest minimum wages in the country.  

• Economists project Colorado job growth of approximately 0.6 percent in 

2026, with modest GDP gains. While this outlook keeps the state out of reces-
sion, it limits overall momentum. For housing, this suggests steady buyer de-
mand rather than a surge, supporting market stability and calmer price appre-
ciation.  

• Colorado homeowners' insurance premiums have climbed roughly 137 per-

cent over the past decade due to heightened hail and wildfire risk, driving up 
monthly ownership costs. Higher insurance expenses strain affordability, re-
ducing buyer purchasing power and potentially shifting demand toward lower -
cost homes or locations.  

• The Alder, a newly constructed 300 - unit multifamily community in the Denver 

area, has been acquired by global asset management firm Legal & General for 
$97.2 million from Century Living. The acquisition marks Legal & General ’s 
fourth multifamily purchase in the past 12 months.  

• Denver City Council unanimously approved Regis University ’s plan to rezone a 

24 - acre parcel adjacent to its North Denver campus, clearing the way for a 
mixed - use development with buildings up to 95 feet tall. The proposed project 
includes multifamily housing, office space and retail uses.  

• While Denver is home to several artist residency programs, none have tradi-

tionally included on - site housing, until now. RiNo ’s FLORA apartment building 

is launching a new residency that grants one artist a furnished luxury pent-
house overlooking the Platte River, along with dedicated project space, a sti-
pend and built - in collaboration opportunities with Denver creatives. Applica-
tions are now open, with the selected artist to be announced in early 2026.  

National News: . 

• For its 2026 Color of the Year, Pantone chose Cloud Dancer , describing it as 

“billowy, balanced and ethereal. ” The internet, however, collectively scratched 
its head and responded, “But it ’s just white. ” 

• The vast majority of homeowners are still well ahead financially. According to 

Zillow, only about four percent of homes are worth less than their original 
purchase price, meaning 96 percent of homeowners are still in a positive equi-
ty position. Nationally, home prices are up nearly 49 percent over the past five 
years, with double - digit appreciation across almost every market.  

• Multigenerational homes continue to attract buyers. According to the National 

Association of Realtors® ’ (NAR) November Profile of Home Buyers and Sellers,  
14 percent of buyers purchased a multigenerational home in 2024. The prima-
ry reasons cited were caring for aging parents and adult children moving back 
into their parents ’ homes.  

• House - flipping activity nationwide continues to decline, with 297,885 flips in 

2024, down 7.7 percent from 2023 and 32.4 percent from 2022.  

• NAR ’s Housing Hot Spots report analyzed 10 key factors nationwide and identi-

fied the following metro areas as offering meaningful opportunities for home-
buyers and agents heading into 2026: Charleston, South Carolina; Charlotte, 
North Carolina – South Carolina; Columbus, Ohio; Indianapolis, Indiana; Jack-
sonville, Florida; Minneapolis – St. Paul, Minnesota – Wisconsin; Raleigh, North 
Carolina; Richmond, Virginia; Salt Lake City, Utah and Spokane, Washington.  

• According to Lennar ’s CEO, the company cut prices over 10 percent last quar-

ter to address affordability challenges, relying on buyer incentives while ac-
cepting lower profit margins.  

Quick Stats:  

• Average active listings for December are 11,839 (1985 – 2024).  

• The record - high December was 2007 with 24,603 listings, while the record -

low was set in 2021 with just 1,477 listings.  

• Historically, active listings decline an average of 18.44 percent from November 

to December. This year ’s decrease of 27.59 percent is steeper than the long -
term seasonal norm but is consistent with the 10 - year average decline of 
26.04 percent.  

Market Highlights  
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Expert Opinion on the Denver Metro Residential Real Estate Market  

Amanda Snitker  

Chair of the DMAR Market 

Trends Committee and  

Denver Realtor ®  

The Denver Metro real estate market in 2025 continued the stabilization pattern we ’ve observed since 2023. Affordability, owner-
ship costs and mortgage rates dominated buyers' decision making. Sellers navigated a thoughtful adjustment of expectations. 
They made price adjustments, experienced longer time on the market and accommodated buyer needs through concessions and 
rate buy - downs. 2025 reflected an industry adapting to a more balanced environment where both buyers and sellers had to adjust 
their footing.  
 
In many ways, real estate became collateral damage from wider economic forces beyond the industry ’s control. The Federal Re-
serve rate cuts, influenced by persistent inflation concerns and tariff uncertainties, kept mortgage rates anchored in the si x to sev-
en percent range. Bond market volatility increased borrowing costs, and consumer confidence declined amid rising economic 
uncertainty. Labor market dynamics and immigration policy added construction cost pressures. These economic variables shaped 
housing market psychology more than traditional supply - and - demand fundamentals, leaving both buyers and sellers navigating 
conditions largely determined by forces outside the real estate sector.  
 
As a result, the market remained fairly flat year - over - year. The median sale price in the Denver Metro area increased by just 0. 39 
percent for detached homes, while attached homes decreased by 2.85 percent. The combined median sale price of attached and 
detached homes in 2025 was just 0.85 percent higher than in 2022.   This stability in median home values reflects a combination o f 
the economic impacts outlined above and the rebalance following the rapid 38.5 percent increase in home values from March 
2020 to April 2022.    
 
New inventory in the market in 2025 increased from 2024 and 2023, and buyers appreciated the increase in options. The total 
number of sales has remained flat for the past three years, fluctuating by less than one percent year - over - year, as has the sale s 
volume. The combination of increased inventory and steady sales has shifted conditions in the buyer's favor. The number of ac tive 
listings at month ’s end in December decreased by 27.59 percent month - over - month, due mostly to many sellers removing their 
homes from the market over the holidays. It is expected that most of these listings will re - enter the market in the first quarte r of 
2026.    
 
As we look ahead to 2026, the fundamental market conditions that defined the past three years —modest price appreciation, 
steady transaction volumes and mortgage rates in the six to seven percent range —show little indication of dramatic change. In 
this environment of sustained stability, success will depend less on market timing and more on strategic execution and flexib ility. 
 
Buyers will need to focus on creative financing solutions. They should explore rate buydown options, consider a wider range o f 
neighborhoods and property types and work with lenders who can structure loans that maximize purchasing power. Sellers, 
meanwhile, must focus on competitive pricing from day one. Investing in presentation and pre - listing preparations is essential. 
Sellers must also remain open to negotiating terms that address affordability concerns.  
 
The opportunities in 2026 won't come from dramatic market swings. Instead, they will come from thoughtful, well - informed 
strategies designed for today's realities. Those who approach their transactions with professional guidance, realistic expect ations 
and a willingness to collaborate will find that the Denver Metro market continues to reward preparation over waiting.  
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DMAR MARKET TRENDS | DECEMBER 2025  
© 2026 COPYRIGHT | All rights reserved to the Denver Metro Association of Realtors®, The Voice of Real Estate® in the Denver Metro Area.                                                                                                  13 

#DMARstats  

Market Trends  
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Properties sold for $1 million or more  
Five years ago, COVID shook the real estate market, and the impact of that uncertainty was difficult to forecast. The period fro m 2020 through 2022 brought 
historically low inventory, record - low interest rates and unprecedented levels of cash flowing into our economy. In hindsight, m arket conditions during those 
years were clear outliers. By 2023, the market began adjusting back toward normalcy, and 2025 proved that predictability had largely returned. Trends are now 
more consistent, with changes occurring incrementally. While those patterns are evident across the broader market, the $1 mil lion+ segment has continued to 
strengthen in both buyer demand and average price point.  
 
The year ended on a strong note. In 2025, the highest single - family property sold in late November for $17 million and the highe st attached property sold for 
$10.13 million in October.* The average price for homes selling above $1 million reached  $1.64 million, the highest average reco rded in at least the past five 
years.   Rising prices were not the only notable trend in 2025. The time it took to sell these properties also increased. Buyers are taking their time, while sellers 
are often required to be patient and price lower than their expectations. While selling a home is deeply personal and often e mot ional, it can also feel similar to 
changing jobs. You ’ve given your notice, but you are already mentally preparing for what comes next. With year - over - year days in the MLS increasing  8.89 
percent, many sellers had to hold their listings longer in 2025, sometimes carrying multiple mortgages in the process. This d yna mic can create heightened 
tension  for both sellers and Realtors®. Preparation and realistic expectations are more important than ever. Unless your propert y is fully renovated or uniquely 
positioned, pricing toward the lower end of the expected range tends to generate stronger results.  
 
The gap between buyer demand for detached and attached properties continued to  widen. Out of the 5,567 properties that sold for over $1 million in 2025, 
only 245 were attached homes, just 4.4 percent of the market. One lasting impact of the pandemic has been a renewed demand fo r space. Buyers who  can 
afford a property above $1 million, are increasingly prioritizing single - family detached properties. Properties priced between $ 1 and $2 million currently have 
less than three months of inventory, signaling a strong market. In contrast, properties over $2 million show 4.97 months of i nve ntory, indicating slower buyer 
demand relative to available listings. The highest sales of the year occurred toward the end of 2025. Whether this signals mo men tum heading into 2026 re-
mains to be seen.  Overall, 2025 was defined by cautious buyers, patient sellers and a continued preference for detached properti es. Prices continued to rise 
despite increased days in the MLS and lower close - price - to- list- price ratios. As we move into 2026, greater consistency in marke t trends is expected. While that 
consistency may sound boring, a paced market —where buyers and sellers can depend on consistency and seasonality —offers much - needed peace of mind in 
an already stressful process.  
 
*Highest recorded sales in the MLS.  

 
Properties sold between $750,000 and $999,999  
For the   $750,000 to $999,999 price segment, overall conditions point to normalization rather than acceleration or decline. View ing 2024 - 2025 as the new 
market baseline, values have stabilized, demand is holding steady and changes in supply are having the greatest influence on mar ket behavior.  Demand has 
been stable year - over - year. In 2025, 6,656 homes sold compared to 6,672 in 2024 and 6,064 in 2023. Pending and closed sales are nearly flat compared to 
2024, reinforcing the theme of consistent demand. Value, measured by price - per - square - foot, peaked in 2022. Over the past severa l years, price - per - square -
foot has shown a slight decline but has remained mostly flat, indicating slower appreciation. Supply was the defining factor in 2025, as pent - up inventory en-
tered the market. New listings reached a 10 - year high at 9,330, up 4.90 percent from 2024, 21.48 percent from 2023, 2.67 percent  from 2022 and 27.90 per-
cent from 2021.  
 
Looking ahead to 2026, early signs point to improved balance. In December 2025, 11.88 percent more homes were sold compared t o N ovember, while new 
listings declined by 33.23 percent month - over - month. The ratio of new listings to pending sales has normalized, with 221 new lis tings and 306 pendings, close-
ly aligning with December 2024 levels. Detached homes, which represent 94 percent of this segment, show no appreciation in pr ice - per - square - foot, flat 
compared to the past two years. Attached homes —particularly at the higher end —have seen a notable pullback, with price - per - square - foot down 4.30 percent 
year - over - year.  
 
As the spring market approaches, new listing activity will be a key indicator of pricing direction and competition. Expect ex ten ded selling periods to continue, 
with the current median days in MLS at 48 and average days in MLS at 69. However, the year - to- date median days in MLS for 2025 w as 22, reflecting a faster 
pace during peak selling season. Spring 2025 comparables will provide more relevant pricing guidance than traditional 180 - day co mps, as seasonal price pull-
backs in 2025 were more pronounced than in typical years.  

Breakdown by Price Range  

Andrew Abrams  

Member of the DMAR  

Market Trends Committee 

and Denver Realtor ®  

Heather O ’Leary  

Member of the DMAR  

Market Trends Committee 

and Denver Realtor ®  
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Breakdown by Price Range  

Properties sold between $500,000 and $749,999  
Despite hopes for greater economic clarity in 2025, the year closed on solid footing, with steady performance in the $500,000  to 
$749,999 housing segment. Activity was largely driven by life - event – based moves that gradually loosened the interest - rate “lock - in” effect. 
By year - end, resilient sellers and committed buyers brought a total of 16,583 transactions to the closing table, reinforcing the  segment ’s 
underlying stability.  
 
The most significant shift —mirroring broader market trends —was an increase in new listings, resulting in a buildup of inventory. Increased 
supply extended time on market and applied modest downward pressure on prices. Market pace, however, varied by product type: at-
tached homes spent a median of 32 days on the MLS in 2025, while detached homes sold roughly one - third faster, with a median of just 
24 days.  
 
Price - per - square - foot in this segment ended at $274, representing a modest 1.79 percent year - over - year decrease. Even so, values  remain 
approximately five percent above 2021 levels. Attached and detached homes experienced similar softening, indicating that desp ite longer 
selling timelines for attached units, their market value continues to track closely with detached homes in this price range. Sus tained elevat-
ed inventory, however, could begin to test that balance.  
 
Entering the new year, buyers have 1.78 months of inventory of detached homes and 3.54 months of attached homes to shop. Whil e h igh-
er than recent norms, these levels still reflect a fundamentally healthy market. Inventory is expected to rise further in the  ne ar term as 
sellers who paused promotion over the holidays return to the market later this month.  
 
All sellers should plan for sufficient time to find their buyer in 2026 and budget accordingly for potential delays and carry ing  costs. Sellers 
of attached homes, in particular, will benefit from proactive strategies to stand out  from competing listings. These may include  competi-
tively realistic pricing, offering to cover association - related closing costs  and thoughtfully marketing amenities to help overc ome buyer 
resistance to HOA fees. Clearly conveying value —through effective marketing materials, thorough due diligence documentation and well -
executed showings —will be essential to moving attached homes this year.  
 
For buyers willing to act now, current conditions present a meaningful opportunity. With more homes on the market and longer day s on 
the MLS, buyers may be able to negotiate significant seller concessions —potentially reducing their effective interest rate to levels that rival, 
or even outperform, what future rate cuts are expected to deliver later in 2026.  

Michelle Schwinghammer  

Member of the DMAR  

Market Trends Committee 

and Denver Realtor ®  
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Properties Sold for $1 Million or More  
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Properties Sold for $1 Million or More  
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Properties Sold Between $750,000 and $999,999  
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Properties Sold Between $750,000 and $999,999  
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Properties Sold Between $500,000 and $749,999  
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Properties Sold Between $500,000 and $749,999  
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Spotlight on Mortgages  

Chris Flanders  

Member of the DMAR Market 

Trends Committee and  

Senior Mortgage Banker with 

Commerce Bank  

2026 OUTLOOK: BALANCING GROWTH, INFLATION AND FED POLICY    
As we turn to 2026, we expect the lingering effects of trade tensions, ongoing federal budget battles and the recalibration 
of monetary policy to continue to ripple through fixed income markets. Actions of lawmakers and policymakers notwith-
standing, the U.S. economy continues to move forward impressively. Businesses and consumers appear to be navigating 
the tariff storm reasonably well, supported by growth in AI - related industries and the wealth effect from record - high equity 
markets. CPI inflation, while down considerably from its June 2022 peak of 9.1 percent, remains stubbornly above the Fed ’s 
two percent target at three percent as of the last available reading from September 2025.    
 
On its face, such an economic environment would not typically coincide with a Fed that is easing monetary policy. But be-
neath the surface of a booming stock market and healthy economic growth is a labor market that is decelerating, if not 
stalling, with average monthly job growth of around 62,000 for the three - month period ending September 30, 2025.    
 
While the Fed remains cognizant of the risks of a resurgence in inflation, especially as the impacts of tariffs have yet to f ully 
filter through the economy, the fragile labor market has the Fed reembarking on the path toward monetary easing. After 
delivering a one percent cut to its Fed funds rate in late 2024, the Fed stood pat as 2025’ s tariff storm unfolded but re-
sumed cutting rates with 25 basis points (bps) cuts in both September and October, followed by another 25 bps rate cut in 
December. Treasury bond investors have largely followed the Fed ’s lead, pushing rates lower across all maturities of the 
yield curve, but with much of this year ’s decline centered in the two - to- five- year range. In fact, the two - year Treasury note 
yield of 3.49 percent as of November 30, 2025 is almost 50 bps below the Fed funds rate, an inversion that suggests the 
bond market believes the Fed has more to go before it is finished with its easing campaign. Meanwhile, the longer end of 
the curve remains focused on inflation expectations and the federal government ’s worrisome fiscal condition, with the 30 -
year bond ’s 4.66 percent yield hovering very close to where it began in 2025.   
 
FED PERSPECTIVE INFLUENCED BY WEAKENING JOBS    
While inflation remains close to three percent, somewhat due to the one - time tariff impacts, the dramatic slowdown in job 
growth over the third quarter highlights the downside risks to our economy and the need for the Fed to pivot. We expect 
inflation to rise gradually over the next several months before assuming a gradual fall in 2026, as the tariff impact will li kely 
be modest. So far, the magnitude of tariffs ’ inflationary increase has largely been offset by a cooling economy and a slow-
down in the rise of housing costs.    
 
SLOWER GROWTH, NO RECESSION    
Ultimately, economic activity hinges on sustained employment growth. Employment appears strong enough to keep the 
U.S. out of recession. Real economic growth was likely around 1.5 to two percent this past year. We expect similar eco-
nomic momentum as we enter 2026 if the Fed continues to pivot toward lower rates, households remain nearly fully em-
ployed and confident enough to continue to spend, and a less regulated business community shows resilience in the face 
of uncertainty.   
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Spotlight on the Denver Metro Rental Market  

• The year ended with multifamily rents declining both month - over - month and year - over - year in December. Single -
family rents moved in the opposite direction, posting modest increases on both a month - over - month and year - over -
year basis.  

• Single - family median rent was $2,735 in December, up from $2,700 in November and three percent higher than  the 
same period last year. Median days on market increased to   28 days, up from 26 days in November and three days (12 
percent) higher than   December 2024. Available single - family rental listings were down for the fifth consecutive month.  

• Multifamily median rent in December  was $1,450, down slightly from $1,465 in November and five percent lower than 
December 2024. Median days on market increased to   35 days, up from 32 days in November and two days (six percent) 
higher year - over - year. Available multifamily rental listings declined again on a month - over - month basis.  

Data and Insights Provided by:  
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Denver Housing Outlook 2026: More Momentum or More of the Same?  

Steve Danyliw  

Past Chair of the DMAR Mar-

ket Trends Committee and  

Denver Realtor®  

Was 2025 a turning point, or simply a long stretch of grinding through familiar challenges? The market often felt like a car stuck in low gear, inching 
forward then slipping back again. The natural question is whether 2026 finally gives us the horsepower we have been waiting f or,  or whether condi-
tions will remain largely unchanged. To answer that question, we need to look closely at the forces shaping both supply and d ema nd.  
 
On the supply side, homeowners feeling the strain of rising living costs may decide that 2026 is the year to sell and reduce the ir debt load. On the 
demand side, buyers will base their decisions on how confident they feel about their own financial situations. When confidenc e w eakens, buyers 
pause. When it improves, they move. Looking ahead, the key is paying attention to the economic signals that directly influenc e h ousing.  
 
Nationally, the economy is heading into another year of slower growth. The University of Colorado Leeds School of Business pr oje cts real GDP 
growth increasing from an estimated 1.9 percent in 2025 to 2.1 percent in 2026. Locally, the outlook is slightly brighter. Co lor ado ’s GDP is estimated 
at 2.1 percent for 2025 and forecasted to rise to 2.9 percent in 2026. That is encouraging news for both buyers and sellers, as stable economic 
growth supports job security, household planning and long - term confidence.  
 
Population growth continues to play a major role. The University of Colorado forecasts a gain of 35,100 residents in 2026, pu shi ng the state past the 
six million mark. With most millennials now in their 30s, many are squarely in their first - time buyer years. The question is not  whether they want to 
buy, it ’s whether they can overcome today ’s affordability challenges.  
 
Mortgage rates remain a critical factor. While lenders price their own products, they closely track movements in the 10 - year Tre asury yield and the 
performance of mortgage - backed securities. Most housing economists expect rates to remain above six percent throughout 2026. Bas ed on my 
own research, I anticipate modest fluctuations, with year - end rates landing between 6.13 and 6.25 percent.  
 
Closed transaction trends become clearer when separating detached and attached segments. For detached single - family homes, I for ecast a modest 
rise of 1.5 to three percent compared to 2025. The attached segment will likely move in the opposite direction with a meaning ful  drop of five to nine 
percent. Just as we saw in 2025, higher HOA fees will continue to challenge affordability and push more buyers away from cond os and townhomes.  
 
National forecasts vary widely. The National Association of Realtors® projects a 14 percent increase in closed transactions, whi le Zillow expects 4.3 
percent, Redfin anticipates three percent and Realtor.com® ’s chief economist forecasts just 1.7 percent. These projections are interesting, but they 
reflect national trends, our local market often behaves differently.  
 
Home prices depend on borrowing costs, jobs and the balance between supply and demand. Rates will remain elevated and the job  ma rket will grow 
slowly. That emphasizes supply and demand. Demand will be limited by continued economic uncertainty. As a result, I forecast the  median price of 
detached single - family homes to rise between 0.5 and two percent in 2026. The attached segment is expected to move in the opposi te direction, 
with prices declining between 2.5 and 3.5 percent.  
 
Inventory remains one of the most difficult metrics to predict. In 2025, inventory climbed by double digits as new listings r ose  sharply while closed 
transactions remained flat. For 2026, I expect inventory to edge down slightly, by approximately one to three percent.  
 
In short, the slower pace that defined 2025 is not going anywhere. Buyers will continue to hold the leverage, helping them ne got iate, but not solving 
the broader affordability problem. Meaningful relief in rates appears unlikely. Sellers are feeling the grind of longer days on market, more concessions 
and more frequent price reductions. It is a sharp contrast from 2021 and 2022, and many sellers are feeling fatigued. As note d l ast year, competition 
will continue to suppress price growth. Sellers who want results will need strategic marketing and strong positioning. All si gns  point to 2026 looking 
more like a continuation of 2025 rather than a shift into high gear.  
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11- COUNTY MAP  
This report, according to recent data provided by the Denver Metro Association of Realtors® Market Trends Committee, showcase s the 

market transactions encompassing the 11 counties of the Denver Metro Area (Adams, Arapahoe, Boulder, Broomfield, Clear Creek,  De n-

ver, Douglas, Elbert, Gilpin, Jefferson and Park).  
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Active Listings: The number of properties available for sale at the 
end of a reported period. The availability of homes for sale has a 
big impact on supply and demand dynamics and home prices.    

Attached Home: A structure that shares a common wall or walls 
with another unit. Examples include townhomes, condominiums, 
row houses, apartment buildings and high - rise residential towers.  

Average Close Price: A sum of all home sales prices divided by 
the total number of sales. Not considered the most accurate 
gauge since data from the high - end can easily skew the results.  

Closed  Listings: A measure of home sales that sold and closed 
during the reported period.  

Detached Home (also called a single - family home): A single -
family home that sits on its own lot and does not share any walls 
with another home or building. Basically, this is another term for 
your traditional stand - alone house or single - family home.  

Median Close Price: A measure of home values in a market area 
where 50 percent of activity was higher and 50 percent was lower 
than this price point. This method is preferred because it's more 
insulated from outlying activity occurring at either tail end of the 
market.  

Months of Inventory (MOI): A measure of how balanced the 
market is between buyers and sellers. It is expressed as the num-
ber of months it would hypothetically take to sell through all the 
available homes for sale currently, given current levels of home 
sales. A balanced market ranges from four to six months of sup-
ply. A buyer ’s market has a higher number and a seller ’s market 
has a lower number.     

New Listings: The number of properties which became available 

during the reported period.  

Pending: The number of listings that were changed status from 
“active ” to “pending ” at the end of the reported period. Pending 
listings are counted at the end of the reported period. Each listing 
can only be counted one time. If a listing goes to pending, out of 
pending, then back to pending all in one reported period, the list-
ing would only be counted once. This is the most real - time 
measure possible for homebuyer activity, as it measures signed 
contracts on sales rather than the actual closed sale. As such, it is 
called a “leading indicator ” of buyer demand.  

REcolorado: Colorado's largest Multiple Listing Service (MLS) and 
the source data for the DMAR Market Trends Report.  

RentalBeast: Rental Beast is the National Association of Real-
tors® ’ exclusive recommended software provider in the rental 
space. With a cutting - edge platform designed to empower real 
estate professionals, and the nation's most comprehensive data-
base of more than 10 million rental properties, Rental Beast pro-
vides Realtors® with rental - centric tools simplifying every aspect 
of the rental process and is the source of rental data for the 
DMAR Market Trends Report.  

Residential: Represents the overall housing market, which in-
cludes activity of detached single - family homes as well as at-
tached homes.  

 

 

Click Here for Full Glossary >>   

Glossary  

https://www.dmarealtors.com/glossary
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MARKET TRENDS COMMITTEE  

The DMAR Market Trends Committee, part of the Denver Metro As-
sociation of Realtors®, The Voice of Real Estate® in the Denver 
Metro Area, provides timely, consistent and relevant monthly sum-
maries of valuable local real estate market statistical data for both its 
members and the general public. Statistics from the “Denver Metro 
Real Estate Market Trends Report ” provide data for the following 
counties: Adams, Arapahoe, Boulder, Broomfield, Clear Creek, Den-
ver, Douglas, Elbert, Gilpin, Jefferson and Park.  

DMAR ’s Market Trends Committee Members:  

• Andrew Abrams  

• Colleen Covell  

• Greg Cox  

• Steve Danyliw  

• Nick DiPasquale  

• Keri Duffy  

• Chris Flanders  

• Libby  Levinson - Katz  

• Heather O ’Leary  

• Christina Ray  

• Michelle Schwinghammer  

• Amanda Snitker  

• Susan Thayer  
 

Contact: 303 - 756 - 0553 | communications@dmarealtors.com  

Media Contact: 817- 395 - 3491 | lindsey@decibelblue.com | Lindsey 
Hall, Decibel Blue Creative Marketing & PR on behalf of the Denver 
Metro Association of Realtors®.  

To stay up to date with relevant real estate news and statistics, 
please visit dmarealtors.com, and join the conversation using the 
#DMARstats on social media.  

Data Source: REcolorado, the state ’s largest network of real estate 

professionals, serves as the primary source of MLS data for the Mar-

ket Trends Committee. REcolorado.com provides the most accurate 

and up - to- date property information for Realtors®, real estate pro-

fessionals and consumers. Rental data is provided by RentalBeast, 

the nation's most comprehensive database of more than 10 million 

rental properties.  

DISCLAIMER  

All data presented in this report was provided by REcolorado. The 

data was pulled at 8:00 AM (mountain time) on the first day of the 

month for the preceding month(s).  

USAGE POLICY: © Copyright  

DMAR Realtor® and Industry Partner members are encouraged to 

share this report in any form or by any means of redistribution in-

cluding: electronic, mechanical, photocopying or otherwise; without 

the prior written permission of the publisher. However, all DMAR 

logos, watermarks, sourcing and copyright information shall not be 

removed or edited in any way.  

 

DENVER METRO ASSOCATION OF REALTORS®  

The Denver Metro Association of Realtors®, The Voice of Real Es-

tate® in the Denver Metro Area, is a membership - based organiza-

tion comprised of over 6,000 real estate professionals in the Denver 

Metropolitan area. The Association offers continuing education, ad-

vocacy for the real estate community and is a resource for industry 

news and market statistics. For more information, visit 

dmarealtors.com or call 303 - 756 - 0553.  

About  

mailto:communications@dmarealtors.com
http://www.dmarealtors.com
http://www.recolorado.com/
http://www.dmarealtors.com

